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Hello there, I'm coming to you today to share a tool - but first, I have a question. Have you communicated to your loved
ones what's most important to you? If I asked you – what is your legacy? – would you be able to answer that question?
These are big, heavy questions, and many times people want to have had that conversation with their loved ones, but
they're not exactly sure where to begin.
 
Today the tool I'm going to share with you is going to give you the opportunity to get a running start on having those
important conversations. This tool is called Communicating Your Family's Living Legacy. I'm just going to walk you through
it, and you'll have the opportunity to download it yourself if you'd like to complete it to help you on your journey. 
 
There's some text and some guidance here to introduce the idea that communicating your family's living legacy is vital. The
inspiration is offered here from Sir Richard Branson; you can see what he put together, what he wrote, and what inspires
him that he wanted to share with his family, just as a sample to guide you.
 
This is important. This gives you the opportunity to communicate to your family members, my legacy may not be about
what you think. Certainly, for those who have had financial success, sometimes it's even more important for them to be
able to communicate what the broader values are and what's most important. 
 
So, you can see that within the tool there are a number of questions to guide you. This is a page you will want to print out
and reflected on, in your own time, to help guide you to the answer questions, for example: 
 
Question One: What experiences or people had a memorable and memorable impact on you as you were growing up?
 
Question Five: What challenges have you faced that contributed to who you are today?
 
Question Six: What do you want to be known for (your individual legacy)?
 
Question Seven: What do you want your family to be known for?
  
Question Eight: What's your family's definition of success?
 
Question Ten: When you think about your resources, what do you hope they help your family accomplish and experience
in life?
 
This is the good stuff. These are these are conversations that are life changing and relationship changing to be able to
have. Moreover, this is an important exercise that we walk families through because it helps your family members
understand what your what your intentions are (what your intended purpose is), so that they are not left to make
assumptions about what your intention was. 
 
We encourage our clients to list out each of their individual assets. Include things like your vacation property; individual
trust that you may have (separate from one another); and any personal assets that you have, such as artwork, that might
have a significant financial or sentimental value to you. And within this chart, list each of the assets individually as well as
what the intended purpose of it is and what your hopes are for it.
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You can see that without these important conversations there could be confusion. If we're thinking many years down the
road, to after we’re gone, how we hope that people will see and view the choices that we made, the assets that we left
behind, and the broader legacy that we left behind. Say a vacation house, for instance, is an asset you might have written
down. You might say the purpose is “to unite the family and give them a place to have meaningful experiences together.”
That's wonderful, but you could list in the hopes, “my hope is that this is an opportunity for you all to enjoy time together but
if that ends up being the source of conflict, I hope that you'll get rid of it,” or “if it ends up being a drain financially, I hope
you'll get rid of it,” so that you're giving general guidance for what your intentions were.
 
Another example of that would be an individual trust. So this might be an opportunity for you to say, “this trust is here and
the intended purpose of this trust is to supplement your lifestyle so that you don't have to worry about making ends meet,
and my hope is that you'll use it to take one vacation a year to unite your family.”
 
This is your opportunity to give guidance. This is not an estate plan, which you likely have all set; and, if you don't, it’s
certainly always a good time to revisit and make sure that your current plan is in line with what your values and your
intentions are. This is really a supporting document to help you think through your legacy. I say that because many of our
clients need a little bit of coaching to get through this process. They often don't have their own clarity, necessarily, about
how to answer all these questions and how to be able to turn around and communicate this to their family members. We
understand that it is difficult for you to do this in the right timing that helps your family to see and feel some of the guidance
that you have behind the decisions that you're making and the legacy that you hope to leave.
 
So, just as Sir Richard Branson provided guidance in the sample that you saw in the first page, you have an opportunity to
write your own script. This activity is just offering you little prompts for you to complete the sentence and offer your family
members guidance, for example:
 
My golden rule in life is…
 
Don't do ________, instead, do ________.
 
Always remember…
 
Above all…
 
That is your opportunity to fill in your words of wisdom for them.
 
The rest of the document is a sample for you of a completed version of this tool, Communicating Your Family’s Living
Legacy. Once you have these complex topics and big questions cleared up and clarified in your own mind, it's a lot easier
to have those conversations with your family.
 
This is not an activity that is just for people who feel that they're at the end of their life. This is an activity for people who
want to really use the time that they have with their family members to be intentional and to be overt about living their
legacy. This is why you can see at the top that we call this Communicating Your Family's Living Legacy – having
conversations about who we want to be together, for one another, and how we want to be really overt in our conversation
with one another about what we're hoping to accomplish and what we're trying to accomplish really together in unity.
 
We are always here to support if you have any comments or questions please reach out to anyone on our team. Thank
you.
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